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Houston, TX Based  
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 Company Highlights 

$120M+ transaction volume 
1,680 units since 2016 
Houston, Austin, DFW, Phoenix
4 full cycle deals as sponsor or JV 
Class B+/C workforce housing assets 

 



Our Team

Juan Vargas, Founder
Aquisitions, Strategy
Asset Management 

Brian Pownall, Partner
Underwriting, Finance
Asset Management  

Ryan Johnson, Partner
Investor Relations
Construction Management  



Dallas, TX (South Dallas) 
 184 Units, 1984 construction 
Redbird Mall Development  
Purchase Price - $15.25M 
$84,000/unit - over paying? 

Tesoro At 12

Ju
ne

, 1
3 

20
32



The Debt 
Fannie Mae Assumption
$9.03M + $2.6M supplement
72% LTV, 0 yrs IO
10 year term, 5.04% blend
$1M Capex budget 



The Business Plan  



Challenges  
Covid 19  
Increased Delinquency 
Increased Bad Debt 
Increased Material Costs 
Increased Labor Costs 



Before and After 



Before and After 
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Before and After 



Forced Appreciation  

Other Income:        $231,000 
Total Income:         $ 1,182,000
Expenses:                 $ 974,000  
NOI:                             $ $878,000
Purchased:              $ 15.25M
 

Purchase Numbers 
 $368,000
 $ 2,538,000  
 $ 1,200,000 
 $ 1,338,000
 
 

Sale Numbers  

Sales price shared verbally 
to protect buyers tax basis  



Projected Vs Actual Returns 

5 Yr Hold
96% Total Return 
15.9% LP IRR
7.4% Reversion Cap

Projected Returns  
2.8 Yr Hold 
165% Total Return 
41% IRR 
3.8% Reversion Cap

 

Actual Returns* 




*past performance does not gaurantee future performance  

A $100k investment returned a total of $265K 



Website

www.genwealthcapital.com

Thank You

Email

juan@genwealthcapital.com

 This is not an offer to sell or solicitation of an offer to purchase an investment or security. This information relates to possible real estate
opportunities for qualified investors who have established an existing substantive relationship with the sponsorship team. 







